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	Jhpiego Corporation, India

	REQUEST FOR PROPOSAL (RFP)

	RFP Specification:  Selection of an Agency for Microsoft 365 licenses and implementation and support

	Issue Date: 3rd September 2026

	Submission Deadline: 16th September 2026 

	Submission Address: jhpin.procurement@jhpiego.org (For submission of proposals)

Email: ankur.bhardwaj@jhpiego.org (Only for queries- Submission of queries till 10th September 2026 
Office Telephone: Tel: +91 11 49575100

	Bid opening: - 17th September 2026 (Tentative)

	Award /start date (selection of partner)- 21st September 2026 (Tentative)



	Preferred Vendor:

Jhpiego intends to award the preferred vendor status for a period of 3 years and contracting will be on yearly basis. The renewals will be based on the past performance.

	About Jhpiego 
Jhpiego is a nonprofit global health leader and Johns Hopkins University affiliate that is saving lives, improving health, and transforming futures. We partner with governments, health experts and local communities to build the skills and systems that guarantee a healthier future for women and families. Jhpiego translates the best science and practice into moments of care that can mean the difference between life and death for women and families. The moment a woman gives birth; the moment a midwife helps a newborn to breath. Through our partnerships, we are revolutionizing health care for the world’s most disadvantaged and vulnerable people. 

In India, Jhpiego works across various states in close collaboration with national and state governments, providing technical assistance in the areas of family planning, maternal and child health, strengthening human resources for health, and non-communicable diseases. These programs are funded by Takeda Pharmaceutical Company Limited, Unitaid, UNICEF, World Health Organization, University of Manitoba, Bill & Melinda Gates Foundation, Children’s Investment Fund Foundation (CIFF), MSD for Mothers and others.

Multiple programs implemented by Jhpiego with different state governments are having specific learning agenda and objectives. Each program involves wide range of data collection in various implementation geographies across India. Jhpiego is looking for an expert agency to assist in ongoing programs/ field studies, primarily in collection and analysis of both quantitative and qualitative data. 

	This RFP includes the following:

Section 1. - Information to bidders 

Section 2 - Technical Proposal - Standard Template and SOW
Section 3 – Vendor Information Form - Standard Template
Section 4 - Financial Proposal - Standard Forms 


Section 1- Instructions to Bidder
1. Clarification and Amendment of RFP Documents- Bidder may request a clarification on any clause of the RFP documents up to the date of query submission mentioned above Any request for clarification must be sent in writing on email specified above.
2. Proposal Validity – Proposal remain valid for minimum 60 days after the submission date. During this period, bidder shall maintain the availability of Professional staff nominated in the Proposal and the financial proposal unchanged. The purchaser will make its best effort to complete negotiations within this period. Should the need arise, however, the purchaser may request bidder to extend the validity period of their proposals. 
3. Preparation of bid
3.1 The bid as well as all related correspondence exchanged by the bidders and the purchaser, shall be written in English language, unless specified otherwise.
3.2 In preparing their Proposal, Consultants are expected to examine in detail the documents comprising the RFP. Material deficiencies in providing the information requested may result in rejection of a Proposal.
3.3 Financial Proposals: The Financial Proposal shall be prepared using the attached Form Financial 02. The financial proposal shall not include any conditions attached to it and any such conditional financial proposal shall be rejected summarily.

3.4 The bidder shall fully familiarize themselves about the applicable to Domestic taxes on amounts payable by the purchaser under the Contract. All such taxes must be included by the bidder in the financial proposal.
3.5 Currency -bidder shall express the price of their Assignment/job in India Rupees.
3.6 Delay submitted proposal shall be rejected only Procurement committee will have the right to consider in specific situation. 

3.7 Incomplete application forms are liable to be rejected. No further correspondence will be entertained from rejected applicants. 

3.8 The application of the selected agency should be signed by the authorised signatory confirming that all the details furnished in the application are true and correct to the best of his/her knowledge and that in case any false information or suppression of any material information is furnished, the application shall be liable for rejection by Jhpiego Corporation.

3.9 This RFP does not commit Jhpiego to award a grant / contract or to pay any costs incurred in the preparation of a Proposal for the goods and/or services offered.
3.10 Jhpiego reserves the right to accept or reject any or all proposals received as a result of this request, to negotiate with all qualified applicant(s) or to cancel this RFP, if it is in the best interests of Jhpiego to do so. The decision of Jhpiego shall be final.
4. Submission of bid 
4.1 Bidders need to submit their bids electronically to jhpin.procurement@jhpiego.org as mentioned above. 

4.2 Two bid system: - The bidder shall submit their bids mentioning the Bid Reference No Selection of an Agency for Microsoft 365 licenses and implementation and support via e-mail following the two-bid system comprising of 1. Technical bid and Financial bid. 2.Financial bid (in a PDF non-editable format and password protected).

4.3 Financial bid (in a PDF non-editable format and password protected) indicating item-wise price only in the format given in the “Form Financial 02. Bids will be rejected if not in the format and submitted without password protection.
IMPORTANT NOTE: 

4.3.1 The Technical Proposal and Financial Proposal should be submitted as two separate non-editable PDF attachments via e-mail to jhpin.procurement@jhpiego.org.  Both the above separate files should clearly mention the name of the file as Technical Bid or Financial Bid along with the name of the bidder.  Please note that the Financial Proposals should be password protected. 

4.3.2 The Password need to be disclosed/confirmed by bidder at the time of financial bid opening. Bid will be rejected if bidder will not be able to provide password of their financial bid.  
4.3.3 Jhpiego reserves the right to waive irregularities and to reject any or all bids.   

4.3.4 Jhpiego may consider informal any Proposal not prepared and/or not submitted in accordance with the provisions hereof and may waive any informalities or reject any and all Proposals.  Any Proposal may be withdrawn prior to the above scheduled time for the opening of Proposals or authorized postponement thereof. 

4.3.5 Delay submitted proposal shall be rejected only Procurement committee will have to right to consider in specific situation.  

Due to technical reasons, bids up to 10 MB can be received at the above-mentioned e-mail ID.  In case, the bid size is more than 10 MB, bidders are requested to send their bids in parts, clearly indicating the total no. of mails/attachments sent by the bidder. These bids sent through e-mail in parts from one bidder should be from the same e-mail ID.

5. Evaluation, Negotiation and Agreement: 

All proposals satisfying the requirements of this RFP will be evaluated to establish which of the applicant(s) best fulfils the needs of Jhpiego.
5.1 Essential Eligibility Criteria:
	Clause
	Eligibility Requirement
	Page No. (to be filled by vendor)

	5.1.1
	The agency must possess a valid registration certificate of PAN and GST
	 

	5.1.2
	Agency should be authorized for reseller of Microsoft licenses 


	 

	5.1.3
	Give reference of 3 company where you sale the licenses and deployed complete suite 
	

	5.1.4
	A paragraph of bio with certification details of technicians and manager those will work on this project
	

	5.1.5
	The agency has two crores turn over as per latest audited financial statements or Kindly provide turn over certificate certified by auditor/CA. 
	 


1. Financial negotiations: Financial negotiations should be carried out in order to reflect any change in financials due to change in scope of work. Under no circumstance, the financial negotiation shall result in to increase in the price originally quoted by the consultant. Unless there are exceptional reasons, the financial negotiations will involve neither the remuneration rates for staff nor other proposed unit rates. 
2. Award of Contract- After completing negotiations the purchaser shall issue a Letter of Intent/TSC to the selected agency and promptly notify all other bidders who have submitted proposals about the decision taken.
3. Confidentiality- Information relating to evaluation of Proposals and recommendations concerning awards shall not be disclosed to the bidders who submitted the Proposals or to other persons not officially concerned with the process, until the publication of the award of Contract.
4. The information provided in this RFP is intended to give bidders an overview of the project and its requirements. It is indicative and not exhaustive. Jhpiego reserves the right to modify, add, or remove elements of the scope as deemed necessary during the tender process or subsequent stages.
5. Jhpiego aims to support JIA in its start-up operations.
SECTION – 02

SCOPE OF WORK (SOW) 

Microsoft 365 & Azure (Entra ID) Deployment, Security Baseline, and PostGo-Live Support  
 

1. Document Control 
	Field 
	Detail 

	Client 
	JIA Health Systems Network Private Limited 

	Technology Partner (TP) 
	To be decided 

	Engagement basis 
	Fixed price for full scope defined in this document 

	Number of users / licenses 
	80 

	Number of devices 
	80 laptops (Windows 10/11 Pro pre-installed, client-owned) 

	User locations 
	Mixed — office-based and remote/WFH users across India 

	Prepared by 
	IT Manager 

	Document owner 
	IT Manager 


2. Purpose 

This Scope of Work defines the work to be performed by the Technology Partner (TP) to onboard JIA onto Microsoft 365 E3/ Microsoft 365 Business Premium Implementation with Microsoft Azure (Entra ID), covering 80 user licenses and 80 client-owned laptops (Windows Pro, pre-installed). The engagement covers delivery of license, setup-configuration, device onboarding via Azure AD/Entra ID join and Microsoft Intune, Exchange Online mail setup with spam filtering, a baseline security configuration, and two months of post-deployment support. 
3. In-Scope Work 

3.1 Microsoft 365 E3/ Microsoft 365 Business Premium Implementation, Licensing & Tenant Setup 
· TP to procure and purchase 80 x Microsoft 365 E3/ Microsoft 365 E3/ Microsoft 365 Business Premium licenses on the client's behalf, via the TP's Microsoft CSP/LSP channel, under an annual subscription — included within this Scope of Work. 
· License procurement cost (first year) is included in the commercial terms in Section 11; client to confirm billing/renewal arrangement for subsequent years (see Section 11). 
· Create and configure the Microsoft 365 tenant (or configure the existing tenant, if already provisioned). 
· Verify and configure the client's custom domain (DNS records — MX, SPF, DKIM, DMARC, autodiscover) for the primary company domain. 
· Assign licenses to all 80 user accounts; configure usage location, naming convention, and group/OU structure. 
· Set up security groups / distribution groups as required for license and policy assignment. 
3.2 Azure AD (Microsoft Entra ID) & Device Join 
· Configure Microsoft Entra ID (Azure AD) as the identity backbone for the tenant. 
· Azure AD-join (or hybrid join, if an on-prem AD exists) all 80 laptops — remotely for WFH users and onsite/remote as needed for office-based users. 
· Create and apply Conditional Access policies appropriate for a mixed office/remote workforce (e.g., MFA enforcement, device compliance requirement, risky sign-in blocking). 
· Enable and configure Multi-Factor Authentication (MFA) / Security Defaults for all 80 users. 
· Configure self-service password reset (SSPR). 
3.3 Microsoft Intune — Enrollment & App Deployment 
· Enroll all 80 laptops into Microsoft Intune via Azure AD join (automatic enrollment). 
· Deploy Microsoft 365 Apps (Word, Excel, PowerPoint, Outlook, Teams, OneDrive) to all enrolled devices via Intune. 
· Deploy client-agreed baseline software set (e.g., PDF reader, browser, endpoint agent, any line-of-business apps identified by the client) via Intune. 
· Configure device compliance policies (e.g., disk encryption / BitLocker, OS version, firewall, password/PIN requirements). 
· Configure device configuration profiles (Windows update rings, OneDrive Known Folder Move, basic restrictions). 
· Validate enrollment and policy application on a sample set of devices before full rollout. 
3.4 Exchange Online & Mail Security 
· Configure Exchange Online mailboxes for all 80 users, including mailbox migration from any existing mail system (if applicable — to be confirmed with client). 
· Configure Exchange Online Protection (EOP) spam, phishing, and malware filtering policies. 
· Configure anti-spam, anti-phishing, and anti-malware policies aligned to Microsoft security baseline recommendations. 
· Configure Microsoft Defender for Office 365 Plan 1 (Safe Links, Safe Attachments) as included with Microsoft 365 E3. 
· Set up basic mail flow rules / transport rules as required (e.g., external sender tagging). 
3.5 Baseline Security Configuration (for all 80 users/devices) 
· Enable Microsoft Secure Score baseline recommendations appropriate to E3 licensing. 
· Configure Microsoft Entra ID Conditional Access baseline (MFA, compliant-device requirement, legacy authentication blocking). 
· Configure Microsoft Defender for Office 365 P1 policies (see 3.4). 
· Configure Intune device compliance and BitLocker/disk encryption enforcement (see 3.3). 
· Configure basic Data Loss Prevention (DLP) policy for email, if included in E3 entitlement and agreed with client. 
· Provide a summary security configuration report at go-live (what was enabled, current Secure Score, and recommended next steps). 
· Mixed rollout model: office-based laptops onboarded on-site or via remote session; WFH/remote laptops onboarded via remote session and self-service enrollment instructions. 
· Pilot group (recommended: 5–10 users) onboarded first to validate the build before full rollout. 
· Phased rollout of the remaining users/devices in batches, coordinated with client IT point of contact. 
· End-user communication templates and a short how-to guide provided for self-enrollment (for remote users). 
3.7 Post-Deployment Support (6 Months) 
· 6 months of post-go-live support starting from the deployment completion / sign-off date. 
· On side support may be required only for the Delhi office, max 2 on side support (Total 4 days) in 6 months for the Jaipur office.  
· Support covers: login/access issues, Intune enrollment/policy issues, Outlook/Exchange mail issues, spam filter tuning, MFA/Conditional Access issues, and general break-fix related to the deployed configuration. 
· Support channel(s), hours, and response times to be defined in Section 6 (Service Levels). 
· Hand over all technical documentation, technical flow and administration manual of Azure and other related applications.  
· Knowledge transfer session(s) for client IT staff before support period ends. 
· The cost should be inclusive of any Azure consumption-based costs related to setting up the initial cloud infrastructure.  
· Transfer existing mailbox after creating a PST file and data on the existing system to the new system may be required and is within the scope. 
4. Out of Scope 

· Procurement or repair of hardware (laptops are client-owned and pre-installed with Windows Pro). 
· Windows OS licensing beyond the existing Windows Pro installation. 
· Third-party/line-of-business application licensing costs (deployment via Intune is in scope; license cost is not, unless separately agreed). 
· Microsoft 365 / Azure subscription renewal cost from Year 2 onward (Year 1 license cost is included in this SOW — see Section 3.1 and Section 11). 
· Any Azure consumption-based costs (e.g., paid Azure services beyond Entra ID/Intune baseline included with Microsoft 365 E3). 
· Advanced security add-ons beyond Microsoft 365 Business Premium/Microsoft 365 E3 baseline (e.g., Microsoft Defender for Endpoint P2, Entra ID P2, Purview add-ons) unless separately scoped. 
· Data migration from non-Microsoft platforms beyond basic mailbox migration described in 3.4. 
· Support beyond the 6-month post-deployment window (to be covered under a separate AMC/support contract, if required). 
· On-site support for locations not disclosed to the TP prior to SOW signature.  
5. Assumptions 

· Client will provide a list of all 80 users with names, designations, and department/location (office vs. 

remote) prior to kickoff. 
· Client will provide administrative access to the Microsoft 365 tenant, domain DNS management, and any existing mail system (if migration is required). 
· All 80 laptops meet minimum hardware/OS requirements for Windows Pro, Azure AD join, and Intune enrollment. 
· Client will nominate a single point of contact (SPOC) to coordinate scheduling, approvals, and user communication. 
· Remote/WFH users have adequate internet connectivity to complete self-service enrollment or a remote session with the TP. 
· Client will approve the TP's Microsoft 365 E3 license quote/invoice promptly so procurement does not delay device onboarding (see Section 3.1). 
· Client is responsible for the license renewal decision and cost from Year 2 onward, whether continued through the TP or another channel. 
6. Service Levels — 6-Month Post-Deployment Support
	Severity 
	Definition 
	Target Response 
	Target Resolution 

	Critical (P1) 
	Total loss of email/access for multiple users; tenant-wide outage 
	[4 hours] 
	[6 hours] 

	High (P2) 
	Single user unable to work (login, mail, device enrollment failure) 
	[6 hours] 
	[8 business days] 

	Medium (P3) 
	Partial functionality issue with workaround available 
	[1 business day] 
	[X business days] 

	Low (P4) 
	General query, minor configuration request 
	[1–2 business days] 
	Best effort 


7. Roles & Responsibilities 

	Area 
	Client Responsibility 
	TP Responsibility 

	Licensing 
	Approve license quote/invoice; provide billing details 
	Procure, purchase, assign, configure, and validate 80 x Microsoft 365 E3/ Microsoft 365 Business Premium licenses 

	Tenant & domain 
	Provide domain registrar/DNS access 
	Configure tenant, DNS records, and domain verification 

	Devices 
	Provide 80 laptops with Windows Pro preinstalled 
	Azure AD-join, Intune enrollment, app/policy deployment 

	User data 
	Provide the user list and any legacy mailbox data location for TP to transfer 
	Configure mailboxes, execute migration of mailboxes in pst form and other data 

	Access 
	Grant TP admin access to the required systems 
	Use access solely for scoped work; return/revoke at engagement end 

	Communication 
	Nominate SPOC; communicate rollout schedule to staff 
	Provide enrollment guides and rollout status updates 

	Support (6 months) 
	Log issues via agreed channel; provide timely feedback 
	Triage and resolve per SLA in Section 6 


8. Deliverables 

· Purchase 80 Microsoft 365 E3/ Microsoft 365 Business Premium licenses on behalf of Jia company 
· Configured Microsoft 365 tenant with 80 licensed users. 
· 80 laptops Azure AD-joined and Intune-enrolled with baseline app package and compliance policies applied. 
· Exchange Online mailboxes configured for all users with spam/phishing/malware filtering active with migration of old company email and data.  
· Baseline security configuration applied (MFA, Conditional Access, Defender for O365 P1, device compliance). 
· Go-live security configuration summary report. 
· End-user enrollment guide / how-to documentation. 
· Knowledge transfer session and handover documentation for client IT staff. 
· Weekly status update during deployment; issue log during the 2-month support period. 
9. Acceptance Criteria 

· All 80 users are licensed, can sign in, and can access Outlook, Teams, and OneDrive. 
· All 80 laptops show as Azure AD-joined and Intune-managed/compliant in the admin console. 
· MFA and Conditional Access policies are active and enforced for all users. 
· Exchange Online spam filtering is active and validated with test messages. 
· Client SPOC has reviewed and signed off on the go-live security configuration report. 
· Knowledge transfer session completed and handover documentation delivered. 
10. Indicative Timeline 

	Phase 
	Activity 
	Indicative Duration 

	Phase 1 
	Kickoff, discovery, tenant & domain setup, license assignment 
	[X days] 

	Phase 2 
	Pilot group onboarding (5–10 users/devices) & validation 
	[X days] 

	Phase 3 
	Phased rollout — remaining office & remote users/devices 
	[X days] 

	Phase 4 
	Go-live sign-off, security report, knowledge transfer 
	[X days] 

	Phase 5 
	Post-deployment support window 
	6 months from go-live 


Insert actual durations once discovery is complete and rollout batching is agreed with the client SPOC. 
11. Commercial Terms 

This engagement is on a fixed-price basis covering the full scope defined in Section 3, including procurement of 80 x Microsoft 365 E3/ Microsoft 365 Business Premium licenses (Year 1). Commercial details to be confirmed and inserted below prior to signature. 
11.1 Microsoft 365 E3/ Microsoft 365 Business Premium License and other related applications(Year 1, included in scope) 
	Requirement 
	Included 
	Remarks 

	Microsoft 365 Business Premium licensing 
	Yes 
	80 user licenses; commercial pricing excluded 

	Office / Microsoft 365 Apps 
	Yes 
	Deployment to 80 laptops 

	Exchange Online 
	Yes 
	Configuration for 80 users 

	GoDaddy domain configuration 
	Yes 
	DNS records and email security records 

	Microsoft Entra ID 
	Yes 
	Cloud identity and device join 

	Microsoft Intune 
	Yes 
	Enrollment, policies and application deployment 

	Defender for Business 
	Yes 
	Endpoint onboarding and baseline policies 

	Spam/email security 
	Yes 
	Anti-spam, anti-malware, anti- phishing and related controls 

	Third-party application packaging 
	Yes 
	Approved applications; packaging complexity subject to assessment 

	Six-month support 
	Yes 
	Post-deployment support 


11.2 Deployment & Support Services + Total 

	Item 
	Quantity 
	Unit Price (Including tax) 
	Total (Including tax) 

	Microsoft 365 E3 licenses 
	80 users 
	 
	 

	Implementation & 
Configuration Services 
	1 project 
	 
	 

	80-Laptop 
Office/Intune/Defender 
Deployment 
	80 devices 
	 
	 

	Six-Month Post- 
Deployment Support 
	6 months 
	 
	 

	 
	Grand Total (Including tax 
	 
	 


	 Item 
	Quantity 
	Unit Price (Including tax) 
	Total (Including tax) 

	Microsoft 365 Business Premium  licenses 
	80 users 
	 
	 

	Implementation & 
Configuration Services 
	1 project 
	 
	 

	80-Laptop 
Office/Intune/Defender 
Deployment 
	80 devices 
	 
	 

	Six-Month Post- 
Deployment Support 
	6 months 
	 
	 

	 
	Grand Total (Including tax) 
	 
	 


Technical Proposal - Standard Forms
Essential Eligibility Criteria- 
1. The agency must possess a valid registration certificate of PAN and GST

2. Agency should be authorized for reseller of Microsoft licenses

3. Give reference of 3 company reference where sale the licenses and deployed complete suite 

4. A paragraph of bio with certification details of technicians and manager those will work on this project

5. The agency has two crores turn over as per latest audited financial statements or kindly provide turn over certificate certified by auditor/CA
Technical Proposal Requirements- 
Company Profile: Overview of the company, including relevant recruitment experience and client references. List of Clientele along with supporting documents for successful completion of supplies of Microsoft licenses.
Please share details for technical proposal as per details mentioned in SOW. 
Kindly ensure that no financial details are included in the technical proposal.
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General Information:

Vendor Information Form

Business Name:

Trade Name (As per Invoice) :

Postal Address,
City & Code:

Physical Address:

Landline No: Mobile No: Fax No:
Contact information:
Company Email / Website
Contact Person: Alternative Contact
Person:
Contact Person phone: Alternative Contact
(if different from business) Person Phone No:
Contact Person e-mail Alternative Contact
(if different from business) Person e-mail:
Business Profile:
Business registration No: PIN No. VAT No.
GST Number : PAN :

Town where main office is based:

Branches if any:

Years in Business:

Publicly or privately owned company:

Names of Main directors if privately owned:

Primary services / products offered:
Beneficiary Name as per Bank :

Name of Bank:

Bank branch:

Bank Account No.

Bank Account No. Currency

Bank Branch code No:

IFSC :







[image: image2]
[image: image3.jpg]® Jhpiégog

an affiliate of Johns Hopkins University




ADDENDUM TO VENDOR INFORMATION FORM
“In accordance with the Data Protection and Privacy (DPDP) Act 2023, we, at Jhpiego Corporation, are committed to protecting your privacy and ensuring that your personal information is collected and used properly, lawfully, and transparently. 

We are collecting your personal information such as Name, Bank details, Contact details, PAN, GST number, Email address, etc., through this form. This information may be collected directly or through a third party. 

The collected data will be used for the following purposes: 

1. Entering information in accounting/banking/tracking systems.

2. Filing return/information with Income Tax department, Department of Labour, Department of Commercial Taxes, Pension Fund Regulatory and Development Authority (PFRDA), Reserve Bank of India, Standard Chartered Bank, GST department, Registrar of Companies or for any other purpose required/permitted by any law, regulation, guideline and/or Competent Authority.

3. Sharing with agencies like Insurance company/broker/TPA, Auditor, lawyers, Donor, tax consultants, payroll outsourced, Pension Fund Managers (PFMs), Forex agents.

4. The above conditions are indicative not exhaustive.


[image: image4] By checking this box and signing below, you consent to us for collecting, storing, using, and disclosing your personal information in the manner set out above. 


Name _________________ 
Sign _________________ 

	
	 
ADDENDUM TO VENDOR INFORMATION FORM 



This addendum supplements the Jhpiego Vendor Information Form 
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Vendors Commitment to Refund VAT Funds to Jhpiego 
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I/We, hereby certify that: 
(Name of Vendor) 
I/We understand that Jhpiego will pay my/our invoice(s) inclusive of VAT and apply for a waiver of the VAT by submitting a DA1 form to the Commissioner of Value Added Tax. On receipt of the duly approved DA1 form, I/We undertake to refund the relevant VAT amount to Jhpiego and/or allow Jhpiego to offset the VAT amount against any pending invoices and/or payments due to us. 
 
Name: Sign:  
 
Title: Date: 
Section 4- FORM FINANCIAL – 01

Financial Proposal Submission Form

[Location, Date]

To:
[Name and address of bidder]

Dear Sirs:

We, the undersigned, offer to provide the consulting Assignment/job for [Insert title of Assignment/job] in accordance with your Request for Proposal dated [Insert Date] and our Technical Proposal. Our attached Financial Proposal is for the sum of [Insert amount(s) in words and figures1]. This amount is inclusive of the Domestic taxes. We hereby confirm that the financial proposal is unconditional and we acknowledge that any condition attached to financial proposal shall result in reject of our financial proposal.

Our Financial Proposal shall be binding upon us subject to the modifications resulting from Contract negotiations, up to expiration of the validity period of the Proposal.

We understand you are not bound to accept any Proposal you receive.

We remain,






Name and Title of Signatory:

Yours sincerely,





Name of Firm:

Authorized Signature [In full and initials]:


Address:

Form Financial 02
	S.No.
	Product name
	Qty
	Unit Price (INR)
	GST %
	GST Amount (INR)
	Unit Price inc. GST
	Total Cost inc. GST

	1
	Microsoft Office 365 E3, Microsoft Defender for Office 365 (Plan 1) Microsoft Intune Plan 1 Enterprise Mobility + Security E3  Annual (12-month) commitment 
	80
	0
	0%
	0
	0
	0

	2
	80 Laptop setup (across India users, Delhi onsite and other locations remotely) with Office 365 license and data and email transfer (if applicable). Support for 6 months on all the above setups and configurations
	1
	0
	0%
	0
	0
	0

	Grand Total - 
	0

	Terms & Conditions: 

	Payment terms
	 

	Warranty- if applicable 
	 

	Delivery timeline
	 

	Delivery location & Incoterms- if applicable 
	 
	

	Price validity (days)
	 

	Any other terms & conditions
	 

	Note: Quote should be in the name of JIA Health Systems Network Pvt Ltd

	1
	Please share quotation with sign and stamp

	2
	Order quantity may differ based on requirements


Authorized Signature

Name: ………………

Designation ………………

Name of firm: …………..
Address: …………………[image: image6.png]
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only





 





Has a sentinel check for the vendor been done: Yes





 





No





 





If No give reason  





Vendor addition 





requested by:  





Sign: 





Date: 





Vendor addition 





approved by: 





Sign: 





Date: 





Vendor Information Form 





Vendors Conflict of Interest Statement 





I/We, ....................................................................................................................................... hereby certify that: 





Name of Vendor) 





(





a)





I/We will not offer, promise or provide to any Jhpiego employee or family member a bribe, favor, cash,





gratuity, entertainment or anything of value to obtain favorable treatment, business or contract from





Jhpiego. I/We also understand that Jhpiego employees are similarly prohibited from soliciting such favors





from vendors.





Any gifts provided by vendors will be addressed to Jhpiego and benefit shared among all staff members





or at the discretion of the Country Director or his designee.





b)





I/We will not enter into a financial or any other relationship with a Jhpiego employee that creates any





actual or potential conflict of interest for Jhpiego. I understand that a conflict of interest arises when the





material personal interests of the Jhpiego employee are inconsistent with the responsibili¬ties of his/her





position with Jhpiego. All such conflicts must be disclosed and corrected.





I/We will declare the name of any relative or friend holding a management position such as director,





c)





officer or employee working with Jhpiego.





Name: 





Title: 





Sign: 





Date: 





Kindly attach copies of the Registration documents, Pin certificate, VAT certificate, Business card if any. 
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